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Working with a new prospect 

is a P ROCESS – and to 

have a prof itable close, you 
need to have an effective 
F IRST appointment.

Based on input from our most successful producers – who use solid, repeatable process to OP EN relationships and CLOSE business.



The transition to the color of money

The question that  successfully OPENS interviews



Without this transitional question, it can be a challenge
to close a sale after a Social Security conversation

Open the annuity convers
ation



Stress free closing start with  THIS trial close

The question that 
pre-empts freelooks.
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